
Create a Strong 
Retirement Income 

Strategy

Agent and advisor use only	 income iq series

Many retirees strive to build a plan that not only provides income, but 
preserves principal and provides growth opportunities.
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Retiree: Bill, age 65, with $300,000 in investable assets

Income  
Objective:

•	 $1,250 per month
•	 Maintain principal

Concerns: •	 Effects of inflation on his income over time

Options:
•	 Putting money into an interest bearing account
•	 Withdrawing a percentage of a growth 

investment each year

$300,000

income ANNUITY 
10-year period certain payout

Payments start at $1,250/mo1

3% annual increase
Cumulative amount: $171,958

Variable ANNUITY 
Goal: Increase value to at least $300,000

Hypothetical annual growth of 6.6%2

Value in ten years: $300,999

$141,148 $158,852

Call 1-800-706-0700 to learn more about retirement income planning.

By splitting his assets Bill achieves:

Guaranteed income • Protection against inflation • Principal preservation and growth • Flexibility and control  
• “Tax-favored” income through income annuity exclusion ratio3

Guarantees and benefits are subject to the claims-paying ability of the underlying insurance 
company. Variable annuities, which are suitable for long-term investing, are subject to market 
risks, including the potential loss of principal invested. Withdrawals may be subject to 
income tax and a 10 percent penalty may also apply to amounts withdrawn prior to age 59½. 
Securities are offered through Symetra Securities, Inc. (“SSI”), member SIPC. Annuities are 
issued by Symetra Life Insurance Company (“SLIC”) and are not available in all U.S. states 
or any U.S. territories.  SSI and SLIC are affiliates and are both located at 777 108th Ave. 
NE, Suite 1200, Bellevue, WA 98004-5135. Not for use in New York.
1 Quote is for Symetra Advantage Income Immediate Annuity based on rates in effect as of June 16, 2008.

2 �When evaluating your investment options, keep in mind that past performance will not guarantee future results.

3 Clients should consult their tax advisor for additional information.

• Not a bank or credit union deposit or obligation
• Not FDIC or NCUA/NCUSIF insured
• Not insured by any federal government agency
• Not guaranteed by any bank or credit union	
• May lose value

Issues:

•	 Neither option guarantees Bill a set monthly 
income

•	 Neither option guarantees a protection against 
inflation

Solution:

Split Bill’s assets between an income annuity – an 
insurance contract that guarantees a set monthly 
income – and a variable annuity. This may help 
Bill achieve guaranteed income and create the 
opportunity to help protect him against inflation 
and grow his retirement income.


